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Steamboat Springs Inventory Tightening Up 
Whether you’re a buyer or seller, one of the more important aspects of the market you’ll want to be keenly aware is inventory.  But 

this is not simply knowing how many proper�es with your criteria are listed, but more telling is how quickly those proper�es are con-

sumed (absorbed) by the market, over �me. 

 

For example, it may seem like having 250 condominiums listed for sale between $250,000 and $500,000 is high, and only 20 condo-

miniums listed for sale between $1 million to $2 million is low, but if the market absorbs (buys) 500 homes in the $250k to $500k 

range a year, and only 5 are bought in that $1m to $2m price range a year, it takes (on average) 6 months to sell lesser expensive con-

dos (250/500 x 12 months) than the 20 condos at 5 per year, where it would take 48 months to sell (20/5 x 12 months). 

 

If you’re in the buying mode, the more proper�es that are on the market within your price range, the more op�ons you have availa-

ble, as excess supply typically brings lower prices.  Buyers will want to know how quickly proper�es are ge-ng snatched up and how 

aggressive they’ll need to be in making an offer from both a �ming and pricing standpoint.  In the example given above, if you’re 

shopping for a $400,000 condo, you may want to make an offer sooner rather than later when you find the right one, whereas if you 

are looking in the $1m+ range you may be a li1le more pa�ent.  

 

If you’re selling, the fewer proper�es on the market means less compe��on, and a higher price may be demanded.  When you re-

ceive an offer, if you’re in an ac�ve price range and an offer comes in at a price not to your liking, you may want to counter or wait for 

a be1er offer; while if you’re posi�oned in a less ac�ve segment, ge-ng any reasonable offer may be something to consider.   

 

In the first quarter (QI) of 2009, the Steamboat Springs real estate market hit a two-plus decade low in demand, where the Steamboat 

Springs Mul�ple Lis�ng Service (MLS) posted a mere 62 transac�ons.  From the supply side, the MLS posted an all-�me record high of 

2,385 lis�ngs in QII of 2010.  Now, with six years of slow and steady recovery, supply and demand have created different opportuni-

�es on both sides of the table. 

 

To see where these inventory opportuni�es exist, we’ll take a look at the Months of Inventory in various price ranges within Steam-

boat Springs and the ever-popular South Valley, for the three residen�al categories of Single Family Homes, Townhomes and Condo-

miniums, as well as vacant Land.  Furthermore, I thought it would be interes�ng to see where the market was for the record-breaking 

year of 2007, when it hit bo1om for ac�vity in 2009, bo1om for value in 2013 and currently 2016, which is actually May 22, 2015 to 

May 21, 2016 (the most recent 12 month period). 

 

Single Family Homes 
Not surprising, the $250,000 to $500,000 price range, was very �ght with 36 sales over the last 

year.  There are currently two lis�ngs, giving a one month sup-

ply.  The most ac�ve price range is between $500k to $1m, 

where 97 transac�ons occurred and only 44 lis�ngs exist.  The 

most interes�ng find with this exercise is that in 2007 a total 

of 178 single family homes were purchased, and over the past 

twelve months 173 have been recorded…only five short of the 

market high. 

 

Townhomes 
In 2009, 12 townhomes in the $3m to $4m range were on the market and only one sold, repre-

sen�ng a twelve year supply.  Those have been slowly absorbed where now a 12 month supply 
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Steamboat Springs Inventory Tightening Up (cont.) 
exists.   Again, the lower the price point the lower the �me it takes to sell. 

 

Condominiums 
116 condos have been purchased over the past year under $250k.  With only 23 listed, a 

mere two month supply exists.  128 have been purchased between $250k and $500k, but 

116 are now listed (seven month supply).  More lis�ngs will need to be added in these two 

price ranges to feed demand.  No�ce how the Months of Inventory in the most expensive 

categories have all declined, par�cularly between $1.5m and $2.0m, where five sales and 

nine lis�ngs in 2016 have created a six month supply. 

 

Land 
Although no new land developments have 

entered the market in quite some �me, 

there s�ll appears to be plenty of inventory for buyers.  2007 saw 129 sales, but in two 

quick years that dropped to 13.  Interest in land has been picking up, however with 55 

sales in the past 12 months.  

 
Conclusion 
Across all property types, buyers for introductory-priced proper�es need to act quickly.  

Along these same lines, should the market con�nue to improve, sellers should be able 

to increase for introductory proper�es.  The other end of the pricing spectrum is totally 

different, where plenty of inventory in the luxury market exists.  Sellers with high-end 

proper�es should look to compe��vely price their property to shorten that �meframe, 

and a1ract buyers with value.  The market has certainly changed since 2009 and 2013, and, in some aspects, looking more like 2007.  

For the best outcome, buyers and sellers need to know the market and in par�cular, how the market absorbs their property for a rea-

sonable expecta�on.  

 ONGOING THROUGHOUT THE SUMMER 

 Pro Rodeo every Friday and Saturday, 7 pm at Romick Arena 

 First Friday Artwalk, Monthly 

 Free Summer Concert Series - 6.24, 7.2, 7.16, 7.30, 8.7 

JUNE 

 3 - 5 Yampa River Fes�val 

 5 35th Annual Steamboat Marathon  

 13 - 19 Bike Week 

 16 - 19 28th Annual Mustang Roundup 

JULY 

 1 - 4 4th of July Celebra�on, Fireworks, Parade 

 9 - 10 Hot Air Balloon Rodeo & Art in the Park 

 23 Kitchen Garden Tour 

AUGUST 

 10 - 14 13th Annual Steamboat Wine Fes�val 

 15 - 21 8th Annual All Arts Fes�val 

 26 - 27 Freedom Conference 

MAJOR UPCOMING STEAMBOAT EVENTS 

ABOUT DOUG… 

Doug Labor has over 30 years of real 

estate experience, including execu�ve 

level posi�ons with some of the largest 

ski and golf resorts in North America.  

He is the General Manager of Sothe-

by’s downtown Steamboat Springs 

office.  What he enjoys most in his real 

estate prac�ce is providing imagina-

�ve, yet logical and valuable guidance 

in helping clients reach their goals.  His 

industry knowledge and service have been recognized by both 

clients and peers as one of the premier brokers in Steamboat, 

with the 2005 and 2014 Steamboat Springs REALTOR of the Year 

and 2012 and 2014 “Best of the Boat” Real Estate Agent 

awards.  Doug’s clients appreciate his unsurpassed market 

knowledge and keen nego�a�ng skills working for them, as well 

as the professional work ethic and personal care he delivers to 

each and every client, no ma8er if they are in the luxury or intro-

ductory market. 

To receive my monthly e-newsle�er (including Best Buys), learn more about the market, 

or discuss how you can put me to work for you, contact me at… 
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